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(1) ® % # » & £ (Personal Involvement Inventory - & # PII & %)

Zaichkowsky (1985)1345 = il » Hd A (¢ 2 B 4 F1 % ~ A& F1F ~ &
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2.3
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A &g & 1 |Perceived importance ofproduct | A& & i}’ ‘%’j —%" wod omE &
2R

‘f’ablj Peefe B Perceived hedonic value A& AT R ST B

% fciiy R |Sign value A AT Aot € W

ol =) W Perceived risk ) 7. &g g *

R * 9% 5t |Perceived risk probability W

FH &R 1 (14)
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A&z R v e f AL TR R H TR TR
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2.3.2
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57 R ASFEE Y F AT () Howard-Sheth Model © 325 7 2 i p *t w12
gdo 4% (3) EKBModel : 325 (75 R A 3eRE LY L o
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12 73:7"‘/‘#'#' i = %\%3‘}\‘ v ?’*R;sz_ > Aﬁ,rp LA wuw’ - '@‘ﬁ"\‘ ﬁ’f? ”Qﬁfi\‘j&-/ﬁ

~Sm,

FEEAARG - BRERR A TR R TR o B At g

oo TSR AR 2 P BRI TR TR S o Bt o SN 2 9E BT ()
4% 0 2000)
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PR E AR AHAE L] B WP SR~ B R AR
Bk T IR TR B b s BT A SR R TR R
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VR kR B L A AR S THEA AT BERA A A
AL AR AR SPSS 2 M grARIE (AR A AT DA I BRE Y T s

152 ko .

3.1 5327¢§

FRE AR RE R ARGA SR Y o i fRRRT TR P
GRS I e SV S R R R I
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Boo T o AT EET RN EBE TAREAS S FH o r Z BN A S
a bR T SR AR fﬂ%%é%’@ﬁf%ﬁ{
FEFHAPASOR T forb i T fEER b TSR YR T LER ok
¢ & - Engel ~ Kollat and Blackwel® = + #74 & TEKB #i30¢ » 20 Tif § 4 2
AR, R P ou o R EP e F R EF 0 2 R4e st 0 EKB it 2
VU R E R AR B AR o AT 5T EKBRCGS 0 £ A R feh T
B AT F ARSI AR B p R BRI KR - R
3t
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S FEERER R E s L3 QiU R AR S

LiJ # # fo@ A2 & (Consumer knowledge)) @ o 5 [ 4wt &

mk-
~
s.
0
=
S
=
(@]
(N
0
(]

consumer) | fo I Foabat £ # (low knowledge consumer) | ©
2ASHARER CTE TR AR o TR~ AR -
A BB~ 5 THY LR (purchase willingness ) | v " #5 F 35 { 40
7 3 (intent to search further for deals ) /fvf % % # 5 i & | iz (attitudes towards

the deal ) | = % #c - 4B 4 #71

A &~ WE —‘F% s 4% & (Consumer knowledge)
® FHr A5 ® Yy # (high knowledge consumer)
® MHr AN ® ik L Jﬂz (low knowledge consumer)

A

4R s U

R ERY AR

€ % L8 (purchase willingness)
& HYEP TR

(intent to search further for deals)
® LI FFhARGE

(attitudes towards the deal)

B4 71xEHE

21



7 ORER

RHEFL P OEFT R A2 BRI RG T AR LG R
PR E s (o AR - A HE §) T N o s

AR A& o
EHRALEE ) R FMY ARG N2 AF 2N T kA

b B R B

Hit aripiss @al™ o of § 4 90~ A SRR LRH izt § 3508 o~

Hot arpis b @™ - f § 3 HRH» ARHT OBRV B H A4 L %
EA

Ho: aumiads = » @ g 58 KHr 2 5§ %2 HEFH (HPTR -

Hyt araprigts sy o g S8 8H > ASHF LAH 4 izh § 323

P
n
A
,\1\
7
%
553

PEH o AR R Rl -
Hs: e pias @y o § 4 HEH» A5HFPBRABH A5 Lt
BT A B E R AR CBLLEAIBEET (iR -

He: & p@Edas? » J R fHBH AR L BEFH (FOFAT - &
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3.3 B2 vz R
331 HITRI2 TEHZ G

PRS2 RURFARL L RGO A o TR AR e TR
# (4o 2§  (high knowledge consumer)) ;v [ 4w3ghdd £ (Grghdt L 4 (low

knowledge consumer)) | °
AT ZF TR FPTE L B AT L
L #» A& il o f g RS ASIHE R C RRE
PR pHER AL 7 FEA{FELAS M ASZ J BRI
LEPEAEE c AFLUNAR TR RAS

22 A& dp il o AR S A SR RS ASIPET R R

T\

FER R el AP E B ARRUEAESN R FRM AL H AR ER

forb 2 RPEAR S - R CDRRS R IT S P A &

o

3. 2 % F (P 2 % o (high knowledge consumer)) = 7 7 A Fehig
Fe ot it 7 RAARIER 0T 7 O foes

4. 5vghak £ (it £ (low knowledge consumer)) @ 3 § 3§t & &g ¥
Feilefertan I BFREATERFL TR TH T2 AW IS LR 0 2

SAREFRE -

332 Wi 2L T HEHFE
AT IR b R &4 5z ik 8L TR L (purchase
willingness ) j~" 2 % ## 3 it & | iz (attitudes towards the deal ) | 4= " %5 & 45

{ % hF 3 (intent to search further for deals ), > 1 & S4F:i) § ¢ ib§ A&

e i 5 0 395 EKB S A 0 R ,a#—%iﬁﬁi" g LY
BT BASBAEARL TR Bl - > AT BT HB - AAEIT

LTSS Sua
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1.F+ % R %8 (purchase willingness ) : i ‘?”’ %A E g F T e n S A R
SR LA 0 ¢ JERET LEH 4 fe R Y LR -
2.2 % ##73 0t & (attitudes towards the deal) : in Wy Jﬁ" X RS E B g FI T g

BB PRI R

3.4 F 45 { 45 ehF 3 (intent to search further for deals ) : in Wy % LT o

S F N AT EMEES L F TS A B o

34 FEHEK
Sedten P Bk ap Al s > H ¢ #1322 (Factorial design) i * >t HFE 3 B
BB R R ek R B RREDOB Ak RE R D
H FF %A VR L R EF en 3 08 % sc% (interaction effect ) o & 77 3 #-p| £

SRR RS B b S & BABEE R ¢ TS

341 FEHEEIPE

*F 3 % %1+ F % (Factorial experiment) » F]+ F % &9 skt b £ ix£ &
D H AR %S 2 ABE N (DM ETUREIRAETF p L
B LR ETRADEH Q) FREFFF LI APE 3)F BT
Fo AT K LT F RS NInE R o WA LT LA T T &R
15 2002) o AT Y NS BEF & e

el I S %%ﬁ%’?ﬁﬁgﬁw%ﬁﬂa%r*&$ RE
- PEMNBH > ASCGIE)ZREEN A V- 5 W 2 5(CD Y )2 B
ERE £ AN SREBBPNELFEERRE - AN B ko f K

<

oo e 8 % F (high knowledge consumer) v #e2s 4% £ 5 (low knowledge
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W“i
E-)

4’5"""[5{”\*9?\:3%19 v A A B ot 2 B

consumer) ’ }PF > F1E F - 2

PRSI R N

342 FHeLAN
HHR R H AR )eHr A R(CDEE )5 b T

RS 4

AR AR
TR EAY A A SR BE LA (purchase willingness )

B

7 31 (intent to search further for deals )fr< % Frd* § fk & 5 2 (attitudes towards

thedeal) 2 £ B M %> A THFEFTH K H3 L §#A ke &g {0
REFPF AR HRET . LERFRALSLS SR H 2 AT )el» &

(hlgh knowledge consumer)frrihdk 2 (low

&(CD hE L g@)al A w] gt oae g
15\- (& %ﬁiéﬁ iT > @J—E ?‘J-/}J m?&.% %}ﬁf

knowledge consumer) = & ¥

(purchase willingness ) ~ 4§ & 45 4% 713 1 (intent to search further for deals )

fo b ErdF G hfk & 52 (attitudes towards'the deal ) 2 258 -

ARHE G R LA I R R F AR el B - ik TG

BER T > SRR Y e 4 JERTE A A 3

o 8 % # (high Frigtdt £ (low knowledge
knowledge consumer) consumer)
(Al) (A2)
B A& B (Pl) (1)P1A1 (2)P1A2
i~ A5 0 CD % ¥ B(P2) (3)P2Al1 (4)P2A1
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3.5

B %3

—

AT AR R F e AR R FAEFEE £ 0

A s
SRR LT FL AR EAAAS N BIER O FAY - R AT 4T
I }EL% 384 Zaichkowsky - Laurent&Kapferer ~ Gilles Laurend §r Jean
Noel katerer & & ﬂ\m‘ﬁ;\b’ BERAFETZHrE R NERPEFL RO VKK
PPRRIE e FH AR DRIE > FHRA SRS G 9ORN A I RIE % R
PAREHS O REREF S ferhr AR REFHFRT(TRENAAEE DA SR
KT R Hr A& PR DE SR S K

SRS EZRT AR mp R ERE DR
Fo ABEF N AR F oA AR ARF AT RS F ALY
frd &7 A e JRARR § Mo T B F (high knowledge consumer)frariiidt £
Jﬁ" (low knowledge consumer) > £ gp5 48 » @ % = 384 BIE_ 7 f2) 7 K A rUpF s
& T o Y LB (purchase willingness) ~ 25 & 35 { 47 5F 3 (intent to search
further for deals ) fr% »pF4F 5 s & 72 (attitudes towards the deal ) 2. £ £ B
Peo kg 14420 B9 5 - SOOI R F AR AT g0 @ B

PN SATAR AU AL 4 HAFH LB AT R F 200 4K

AP AR ORRFREAL S RARTAL e A A S S ER
‘5}1\?& o
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o~ 20 FE R 78

/}J%‘” 2 AT F]

(1243 Gilles Laurend v Jean Noel katerer #% 1)

FEFMAS  F AT

Lt gz 2R R

+
1. £ &
i?ﬁ%’ﬁ@ Am&% -ﬂlpk/

2. @ F LT b %

LR S PR &

A F% -

(1245 Zaichkowsky #% )

1.3 & AFEBERFTL L AE S

2.8 4% BAER AL M A SR NG T RE - AR

3.E & e Gilles Laurend fr Jean Noel katerer & 11 2. & & |+

4.% i AT ERVE S Bom ViR A enig 4
P 22k B

(295 Laurent&Kapferer % 1)

1 # ARE P RS ERERF OH&

2.8 45 NERFUIL G M AT PP

3. b & ek B R A ROt AN i §RIET ¢

454 2 BLpE ENEGRIT A civl . AV AP S A P U

FAL KR AAT R



%\5 JI;T\:F\:B%F\?

FEAAEP F

2. A & ek

(11

s —

f

FT

:;“ﬂ‘iﬁj

#% Praveen Aggarwal & Rajiv Vaidyanathan #& 1)

-k

1.

LGRS B 4R T 0 i

352 PR #2016

=

£
2P R ST o (¢
d
TS
§

4. PRI R B0 o S

SUpR T S T F BRI R P

BEA LY TREE

REEVE TS Sy E RSy g

PR EE AR
ig e o
20U A ER TG AR F I FER LT
A5
306G A SERE L5 T WA F oA U
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3.6

TR B SR

ERESE Rl P S - )

2UF Y BB EH T OB RASREEE Y ERARIEE
LR S R S A R S
3R HAETR
%’\ 3?%‘;/@ B oo
pes A

TR

AR S F RS CR S - X AT AR P L RIE DR
AR RH A S ARHE DA SRR L RN AR MDA SRS R
W A wm¢k$a4iw5;83@’ﬁ%6vﬁzﬁ BESK 2R A

d 2 7T 5B EXAS (TF -2 -CDELR) 2T5E > 71U

.

Mo A B2 TRt S A S5 % 0 @ CDMELERIRG M Bl A

TR D LB AN CDSE SRR G M r A5 o

FOXGLANE AT SR AFTERY T2

SIS S5 N A A ARSI ER T S R T

e FER LRI
o4 B L E
LIRS RSO L W ‘{é*%a%%ﬁ?%%g%’%ﬁﬁ%mﬁ
B wtER - B 24 RE w023 o HP o B~ A 53 xR B 5 461
M A

&jﬁw%;4&@o%ﬁiﬂ»@ﬁw%ﬂﬁwﬁ&’ipza
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EIE SR - S A ) Jﬁ" s WATEE F Jﬁ" (high knowledge consumer)fr++
4% Z 4 (low knowledge consumer) » % 8 @ &gom 5 — B3k 7@ forr i B 1 ek

ABEZET X 2L 0T g BESLE ZKRAR -

26 MEETAZEABE (FRFE)

E373 > F o
20 Fi 1T 16 19.28%
21 & 7] 25 & 25 30.12%
26 & | 30 & 14 16.88%
31 & ¥ 35 & 10 12.05%
36 & 11 b 18 21.67%
£+ 83 100%

%9 Ak &ETEE (iRl L)

A& TiaiE
i 4384/83=52.82
+ 18 4027/83=48.52
CD s ¥ & 3632/83=43.76
N=83
% 8 i;%ﬁﬁi At (EAF %)
SR SERES
BHAES 461
A&~ AR
o~ A& 462
By radeR ArarE % F (high knowledge consumer) 466
(Consumer knowledge) | #rzbdx £ —‘F'? (low knowledge consumer) 457

N=923
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3.7

29 MERLTEASZE i&..‘sﬁ;é (F3VR %)

B A Mo~ A

£ &
> ¥ R > #c B At
20 11T 75 16.27% 82 17.75%
21 f 3] 25 & 140 30.36% 120 25.97%
26 & ¥ 30 A& 86 18.66% 94 20.35%
31 3] 35 & 71 15.40% 75 16.23%
36 ket 89 19.31% 91 19.70%
&3 461 100% 462 100%

N=923

AT R
Ay L SPSS Mt rMlA A A B TR R B o H Y
AR 2o U RE I N
1.4% 2 1+ %]3 & 37 (Factor analysis)
R FS A4 52k (Validity) 245 R4p- BB 2R E T 2
EERIPRAOEAE AT HEY LIS E 0 L Ed 5 Kaiser ¥ fi it
Varimax j# & fih % 3% 18 {7 & 47 ©
2.1 & 4 +7(Reliability analysis)
5 & (reliability) £.45 2472 £ # ch7 LR » YHFL L % - R
(consistency) z¥ £ T_* (stability) > ~ fI.%%’JH T HEAR R 2 AP IR % (24 ¥
B)EF2 FaplE(F RS FER) HoriBd % - RafE R - & b
BRIE 27 FRELFLE A d RRAF AT FLEH M 7D
ﬁu;ﬁdfﬁifm EFIVNAER A A RE 0 AR O AT

Cronbach’s o Tx ek 78 [ & P 3838 P eh— P23 BRI Wik 3994 3 4
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Mo g GEEM03 BTATE R RIEFR Y L a GiE 403
204 Tirwv & ol o BE 404 205 B TH KT &
e Rl o BEEA05 207 BRTE R aER o REkE 4307 1
09 T e il maq GEE<09 BT Lrvi 2 5

azBEE *3 050 5 e

AL G 2R (R R 0 AT 2 (SR (TR R(p ¥ i)

bz R (kR R)2 B enh T o ¥ 2 TS S REREEASYT 0 TRE

A& A2 R 2§ oAz & (Consumer knowledge) e PR3t RER A ~ 2

PR ORR AT BRI I (AT A F L FipI %o
4.8 7]+ % B # A 17 (Analysis of variance, ANOVA)

PIRA A R A RER TR BT E - b RBOT 2 OB o HF) S R

£ el 47 e
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L R

AP g REEATT T 923 (25 2R E > 2 SPSS 10.0 st il A 2 4F
FoREFTHROLPFEGFLRER g ARATH IS G R Ko A SR
o LU Avate R (G A4z A (Consumer knowledge)) ¥ 4 5 A B
'?5 (high knowledge consumer)fesrzsidt £ '?5 (low knowledge consumer)= #g %] » H =%
BN P REF T 44T L

- I FERBEFI I LR N ASE (WA 5 5]) femFr A& (1 CD

PR B

\

2B R e

1{*1

R A Y1

~ %A &~ AR e ised &4z 2 (Consumer knowledge) e B ¥4 = 48

\

/}iF' f”r»\ (F‘f‘_% ,L}f?—‘i’gﬂéfij’ =g }iﬁ,éfrq‘@é%ﬁgﬁi%vm

o

) 2o A e % RAD

v~ F e A &~ AR ARl oAz & (Consumer knowledge) b ¥ 4 ¥ -
B HEs (BRI IFHG DA L3 RyFHLF
m?};‘%) 225 20V A WA L

Bl RFAtr2 5% I R rﬁrr’/’*‘”ﬁi}iJ’f?r/ﬁ#”&ff' SALR

7' fggfﬁgl

g]x‘&
0N

R H e
4.1 Fl+ o B A 15
411 HEEBFF AR

PSS RAGTfER W AS (T 5 6]) foRibr A% (12 CD S

Biv)) BRlpRadek o d £ 104 117

—m\H

=

:%ﬁ}}_r‘{c’”'j “;‘I_%\:Aa\” Av\'%ﬁ' S
B,

4y

<3

» A5

;

F_*
<

£ & d 7 Kaiser ¥ f& i e Varimax ;2 ## fih % 3 38 {7 {8 ¢k

Ell

Mg o 7 8 ae teml~5 LB K R AR S A 0 Item6~10 LR 3

=l
“k
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BREASA Tteml I~ RIEUE ) B FAF T ARE S 400 LMl B 5F3

A1 o ¥ A lteml~S BB R F AR LA 4 0 Ttem7 2 9~ 10 AU R
ﬁi%@}ié\é’ltem6 S~ I~ RIEB ) 3 FAFFTMREF A o
PR B AT LR RIORE 0 AT f Item6 ~ Item8 ~ Item10 » & #-

Item1~5 §Fag = ) % & M-F AR Item7~9 fFaf & ) § 2 % & & ltem11~13 R

&
&
~
T=s

~m,
ok

HEFRMER S LR SRR 2 A F 8

%10 FH» A &(T 2 )i s et

A
(-]
IR 2.2 % R 3EE PR
Iteml 0.817 0.04868 0.129
Item?2 0.838 0.105 0.09954
Item3 0.699 0.263 0.01301
[tem4 0.760 0.01496 0.243
Item5 0.491 0.222 0.481
[tem6 0.07283 -0.02505 0.734
Item7 0.340 0.05385 0.713
Item8 0.06066 0.335 0.451
Item9 -0.08900 0.07993 0.480
Item10 0.319 0.310 0.408
Iteml1 0.09287 0.833 0.05704
Item12 0.08844 0.857 0.07635
Item13 0.163 0.751 0.160
by I W

g > 2 ¢ % Kaiser # f& it ¢ Varimax i o
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Z 11 My~ & &(CD S & FO)phis i e
A
a9 e
LR LA 22 i B BAEH T
Item] 0.833 0.07407 0.119
Item2 0.879 0.131 0.05038
Item3 0.704 0.300 0.07076
Item4 0.802 0.07907 0.301
Item5 0.590 0.07267 0.581
Item6 0.144 0.404 0.352
Item?7 0.439 0.197 0.593
Item8 0.212 0.565 -0.03181
Item9 -0.09029 0.01963 0.692
Item10 0:311 0.289 0.444
Item11 0.122 0.777 0.101
Item12 -0.06414 0.824 0.110
Item13 0.123 0.596 0.426
R N R

gk > % 0 7 Kaiser # f& f* ¢ Varimax % o
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412 TR
BT VEHF B o~ A S AR E - 3 A SR e §

:%K/»\i}i'%’fﬁf’ré%ﬁxfﬁ\iifg}i Ao T & 120 aEm 'y 0.5

312 RA

Ny @t Mo~ A 5 aiE

A R ATATaR 0.7451 A ST AT 0.6656
MR LR 0.7962 MY R 0.8569
Th AR 0.5379 SR Y3 0.5301
BE PR 0.7424 B PR 0.7203

4.2 B T A4
A AR AR Ol A AR i) o Ao Az & (Consumer knowledge) ¥t
RET AR R R PRI AR 5 e LA E B LT i fE MR
Fopoh{te Baie LAz 5 D ARG Z FIF R ER B HLST EARR LR

o UR i HELFCRAOE T R e T R BT HEL R

421 = 7+ % % E %2 &4 15 Multivariate analysis of variance, MANOVA)
RETT P AT RS B TR EHZ B2 SROE 0k 0 4 13404 14
AREIRERREAPRELE A o
3K NEFRTTASE BRI T T ¥ vz & (Consumer

knowledge) | 1% %820 % ¥ LB FKE o
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%13 - %5 MANOVA# & % (1)

2R KR HE Fie T P&
Pillai’s Trace .039 12.336 .000*

A gl Wilks’ Lambda Value 961 12.336 .000*
12k PREMF IR T .040 12.336 .000*
Roy # <~ L 3 {2 .040 12.336 .000*

Wy R Pillai’s Trace .010 3.041 .028*
2R Wilks’ Lambda Value .990 3.041 .028*
(Consumer | % SEHFIi& T .010 3.041 .028*
knowledge) Roy # +« I = 43 .010 3.041 .028*

*3 7 4 0.05 kBT A ¥ 4k

To Ul RF TRy B Rhm R (P<.05): 4 je il i p¥ iR gl i 6
4
p

£ FL A S BRI B AR R L 4§ R AR A

<
|5
N
-
3
F_L

HEFRMRPE > UL R gt b T A A

i)

(Consumer knowledge) ; $t " # FMF LM, fr T FHFBR, ~ 2 ¥
J\},T\T/};aﬂ.;&wgqplﬁaﬂu&fr ﬁiﬁ;mrglu(‘m;ha%c ,ﬁizbgigﬁ)ﬁg,u

3R b A -

Fﬂ
-4

LR BT E T R R s RS A SN R}
FoRa R TR ERE AR TR ER AR 2 TR ERET AR

L ZHTF)F A By
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%14 - %5 MANOVA % & % (2)

#B KAk % % i Fie 2 P g
AN 9.798 002*
A &~ AR Wy ,%z T ERR 6.945 .016
Wy "lﬂ‘ wEF AR 35.121 .000*
SRy AR ARY 6.244 013
(Consumer FEARYEER 6.388 .012*
knowledge) FRE A TR 0.337 562
*297 2 0.05 K BT E A F Tk
422 H 7|3+ % R # A 7 (Analysis of variance, ANOVA)
1353 r» A& ’fﬂ?"'ﬁ%?fsﬁ~—'— & 2%
2 IS A FH At R FHE AL ikt Y FlealE
= 1733 (P £>0.05) "AERF-RE W - BT a3 hr»A5Y 0 &%

e & % F (high knowledge' ‘consumer) & &_4v gt 4k £ K (low knowledge
consumer) > ¥ A € FlEUFRA E A g B AR FLE -

215 R HEHLAE (FH~A5) 21 8RR T

Effect F & = P i

Wy Jﬁ PLE RRR 1.733 189

% e 5 0535 (P >005) AEMEEKE > KA < o Ma g hr A5 o

&3 4w 8§ (high knowledge consumer) & & 4wz 4% £ f (low knowledge
2 o

consumer) » ¥ * § F]L A RA EH A E XL BRI FL
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2.0 Barhk T
Effect F & = P&
i ‘?"’ Jﬂ" 2R .535 465

3FERH AR R K

%\' 17)”'] —,ﬂ")\é_

R HRRTARRL A&k 27 F i
255 0000 (P E>005) AEEEKE » A= 7 bdhrAod

#h A 8§ (high knowledge consumer) & & w334k £ ¥ (low knowledge
consumer) > ‘4 E

WA FL U AL A A A F T ARG A

435w~ A &Y
218 A MK AR
4.895 (P& <0.05) &

¢ 715 £ 2 % F (high knowledge consumer) et £ 44k £ f (low knowledge
MR

consumer) m i

M E AR B H EELEF -

218 FRAME LR (MHrA5) 21

2.0 B3k T
Effect F % = P&
R RER LR 4.895 027*
*4 T 4005 KET A E R
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P-4t d £ 19 ?%gfrrttiﬁ’%’j—%";‘j‘_%: LR o A

knowledge consumer)f? & 3 *t Frakdd L f ¥ (low knowledge consumer) -

B
B WE T ARG —‘ﬁﬁ_xqg,w/rﬁv’r ,,}j-ﬂ:_izgi‘aér_ PR AR Y
Ao 8 % K (high knowledge consumer) #73 4c chig & { 5 P Az > s B Hafk 17 2
o
219 W FFHE LA (¥ » 2&) 29§ F Fo 42 & (Consumer knowledge)
Tl
o e iR Lo |TEiR
oz 2 % F (high knowledge
3.6311
consumer)
Wy Jﬂ"??—% N3 5638
it ds 2 (low knowledge
3.0673
consumer)

FERIBRLI Bk BV P
8.512(Pit <0.05) A ¥ K& » A A = » Bm b UpF AN (S » A 508 B

§ ¥15 Ao 2 % A (high knowledge consumer) 2t A frghdk £

‘1\\4\-

(low knowledge

consumer)®m i = % 5 L RBF LR > R HEE L ¥

Fi-HAH 4 A 20 FESANEEEEAY B F (high

knowledge consumer) % ** Friidt £

ﬁ,&_ﬁﬂ,;ﬁ; qg,w/éﬁj'r,,ﬂ#—*ﬁgﬁ*{%mif“w )iff’%‘}%’—,ﬂ“”‘

(low knowledge consumer):-T 354 e » T £

e g 2 (high knowledge consumer) 74 § ch% % i R { 4 0 B H R

g
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2.3 Bk T
Effect F & = P&
i ‘}n"’iﬁ" 2R 8.512 .004*
* %

221 R A AR (M > A&R) 23 § § A2 & (Consumer knowledge)

T R

RS 3 RS S Tio (T g
oz 2 % # (high knowledge
3.7899
consumer)
FEEeE R 1777
FeRkdt £ "ﬁ (low knowledge
3.6122
consumer)

R s —*Ff (high knowledge consumer) ¢ Z # (low knowledge

consumer) > ¥ * ¢ F] L UPF L EH D i

FAEFFTNRFTG TREFLR  RER
ISEE S
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423 SETHELSF

Lif 3 F R AT DA
BRRAER R A SN~ f2R A § F S 4z & (Consumer knowledge) =

7[?‘333 - %ﬁ(ﬁ 29& ’ ‘EJ Z:t\' 23 l;’ﬁli::-’l/ﬁ_%\;ﬁ, 'ﬁ: %g—w/#‘)\ﬁi)i'ﬁ]i’f y T

e

2 H '?5 (high knowledge consumer)+t Fraghdk 7 'fﬁ (low knowledge consumer)z. - 32

Bk ¥ AR # ot 42 & (Consumer knowledge) Fl Z™ » M » A &1t
FHr AR TEERDF 0T L BT AR fo T § K (high

knowledge consumer) ; 2 2 & T o i F F § HAHE BT IHERF

% 23 /ﬁ%‘"ﬁﬁi% ,‘E)}?’ﬁ—li:!m A3
=
f

o F ¥ (high Fgtak £ H (low knowledge
knowledge consumer) consumer)
FH AR D 3.4344 3.3381
K~ A5 CDSEEY R 3.6311 3.4673

1
R EREREARS §XAEH X R o)} F @A R (Consumer

-

knowledge)= B b2 RSP F 4 £ 24 hTHOELRT 50 FASH > 2R F
T Grow g Jﬂ" (high knowledge consumer) rt & 44 2 ﬁ (low knowledge
consumer)z T 35E k chF ;A AP ' # oAz A (Consumer knowledge) 7] &

=

T ATELE R i (high knowledge consumer) i » & F-+b & 3 » & F-2. T EE &k

1% 0 @ Frasad 2 K (low knowledge consumer) % # » A FAr i ~ A 52 T35
BN - F T AT M AR fol e g % (high knowledge consumer)

LEET O P HEFEF AB I ERNTIOELT -
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a2 (low knowledge

knowledge consumer) consumer)
BH AR AR 3.6627 3.6151
M~ A& L CD S & 3.7899 3.6122

d % 25 chI3mE ARV

Eak A "ﬁ (high knowledge consumer)

Z "ﬁ (low knowledge consumer)z. T 3=iE k1 F ;
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