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BeFlargigraadd LEPERPER R v LB gl iupaa 4 A
W RAF] e LGB E R G A B Dl B R IWE Rt — i 2 JF R TR o MG e sR b
- B2k i ( Relationship)» L8 dg4% ¢ EHRFZFhEL A TR I ARE-H
B RERZPEMNGTE- BESRATERF F R o AX P R R
(Relationship Intensity)& y #hehi- 7 ¢ =i # (Supplier Management Capabilities)
ARG e Y AP RGF g N A ERFEART G- XL R F MG
(one time supplier)/gd % %707 & ~ 5 0F ~ AT 2K J B GRotpnc L iga R o
B RO R RN AR G2 HEAM G AFBIP LM REa P Keg

¥ & B Tk (strategic partnership) < $5 i & 12 i f TR e g R T2 0o

BEEE NEE RS L S R A S R E A R S ]

T x¥pd 7 »x s {7 on( Difficult to imitate) -
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¥ - (strategic partnership )

¥ & B % (partnership)

G-

LB

A= -~ —»
" B o R %

Bl 11 $ei iz R aa & - 272 BT ?;w,,b
7R & ik : Stephan M.Wagner?: Roman Boutellier-» "Capabilities for managing

a portfolio of supplier relationships” » Business Horizons  Nov.-Dec.

2002 -

ERGEEZPERG? FEPEHE TRENTRENS 1 T4 37 Xk

P A ¥4 oA - TS amT R S0 IR 3‘%3_17? g Fpt
Jap(1999):. 3% 4 S enT R AUB Rt WMl TR FREP L E = & 7 &
JE LR B Q2 R RS - R EH e BRF EERE R
ErAr Rz PUMG 2 P A AN A ARF e o R hp A - R
BEERE SR VAFE RO NS EEURPER é_Iﬁ.ﬁ 2 R “'M'J#&l% A& g
o R UAF 2 BRI B G AR A MR B IR Sl iy
PR ERDY - BEAHATUHR

FLAPR - PR pBP L ”Li’ié-‘]b’\':%*’ 2FY
AT TR A8 Bt E‘»‘% S A AP £ I N

- 2 Al R i E e - RABE M- A
r‘::'r.’f#—)j% bka%;lfﬂ? r‘E——P\?'j\"NrﬂLFE']&iFﬁngcméi’?i’%m /}J’g’%"j\a
Bt L pddrp e chdd > FPE BEARERY T TR DEASEIRIE > E 22 g

o
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Mot - B

—

S BRALFEENT - BE LFBRY H O BRMAMREIT AL
At P 2 EE(Activitie ) e R - M et 2 ppp M TR f
g PP UM GFREY T PR RN G T P PR G d

R AT 0 B - BB E K 4o H TR

2-3~ P nf g A & 54 (PRM Process)

AETRPEM GOFEA LT BRER P IR 2 (Buld) s M ik L e
( Accumulate and Maintain) ~ & % 2_ 4 1% 1& * (Leverage) ~ B i 2_ 3 %] 5 »z(Incentive

and Performance) 35 &' i % 2. % & (Terminate) & i 4 (Repair) -

2-3-1~ 35 ' B th ez = (Build):

1.3 2 EH (Select apartner):
Eid

NS

b

T

!

ﬁ%;%é@éi%@wﬁ’ﬁggé%g%LWﬁﬁ%${%%@ﬁ,w
B o F RS ek TEEY

PIE B BRI EE R ERES R AR 2 M (oo 22 2 g B e

o poe enf R AU AR R R A R

AARRF B FE AR RE S AR ST B B AR AR B R0
AP E A o T B TR R 2 KRG o A SRR TR - K

oo o B e A JAF DT 5 FRE A A L fjfa% §F AP DA N o R Y

1IN

\—
=)=
(\x

HORE £ Hp M2 BLEE K L% > Rackham ~ Friedman ~ Ruff( 1995):% 5 35 &
Rt HR M AHIF A EERAR I ENE SR E 2 PER R AR 2
2 - AFRPEIHAGEZTETF RS OFFET R ok ERIL A SiFERE - Al
SRR EF R PR EFE TR OF I mE - PUM BB LT
boEN b2 @R FE-HRF e ® (MG LR
FEBPFEFPPLHURAFRET T Fl P REL G2 H - PL ISP

Blvs? RE & - 9 o Kanter(1994)4 &) el i FB2 A X BB T > fELFREL

) -
@
()]
e
(w
W
o3
hrl
\=

By R e P2 FF > SEREAET EE X FRELTAF 7 4ot 4 i ass
£ A 2 B T2 5 o Rackhman ~ Friedman ~ Ruff (1995)% 7 4 3 > 4o & #— i ehik

BFEE 2 e a5 3 L %k (Partnership) & & ¥ 7 g REmER P Es AF
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FARlg S B MR A NP E 7 el e ER ST & BRI e
REP ML E 2 FHEAAPE 5 2P M4 &2 TR - Brouthers (1995)chq i 0 #

R ETE R 2 o PERLPFRIILEY

%*‘2
Ry

RN A R RN
AR TP APEP L A FARH 2 TR EAEE L T 2
ol R G o L REAIDRA P L BT RS EIEE I AL e
P B AR S G R TR £ I L BE S ke T 2
SHZPEMGREE R B P ER PR R T2 e ?

Xow IE RS i B

(D). pHFg g 2 e é

(2). 1 Mippritz e

(3). £ ivz < i

(4). T iR L2 3 4t
PR R Rt B IR R 1 L TR E BB

B LA 0 Bl e D AR ER A FRLR ML T

HE-BF 4 PEAHARED BB EA AT C AR G > T L B (E

Pl IS R R L L PO N B0 R S L A S A R

P EE PO AREY - BT ERLAF - AP TR T BEEEIERELY

HEE2 ERFF

(D). plig TR B 050 PUM G Llg iR - ol
P AT CERHR LA R P AT LA PRy Wt g AP LR R - R
WA PR LAPLRR B PTLRBF LSRR RY 20 7 i AOL

FEBFEEAMGTES S UT SBTAAPL PAFEPEM A RL

@ifﬁﬂ%ﬁﬁ*?ﬁ%’%%ﬁﬁﬁﬂﬁﬂﬁiiééﬁﬁéiﬁ@ﬁ°
QL $2FREZ A NE LB RE 2L o
@. t ot +2 w5t 4 (core competence)z. & & ~ AR T A o

D Fle B R P HY R HTRLAE AGRTOH E -



(). 54 hifd: BRFEESAFER LFF LHANLEL > APLHBEEET
Fod Gl ERAASPEM G S EF - A ML - o T APE Y LR

FHAE o B Aok gt év'ﬂf%i 0 S A T LI S R el S R

prEFERTEF 72 AL SR "}‘%:-@J "M%i/ﬂpﬂmﬁxrﬁ Eg NP
- S r%s&mxﬁ.\u ?

(3.3 PP LM Rk ¢ 2D B RER HCE (dp m)j"‘«k ) ol FHEF R
THEAFPEEFPEM A MHeF P L2332 RnidrE: THEMG, 238
LT - IR AL A I F ST EF ] SR EAR L L 2
G PR e AP EE BAERF-E M AT L SIE
holnftn HhEEip 2 PR AL T TYER G, R RERG e P
BE 1 g B L R Tenfhdf b > B34 34 a2t L TRAE o 4ok

LR BEAERRFE A L2 PR S R hE St A kR

ARGEFTOPEAE - BAag FRULIPIRTUEL S FLA L ZAFL 2L E

@®. - =4z % = ( One=off Customers)

ks
T
F_L

|
¥
i
=3
=
IRy

e S e A R A

ER RS TR Y S S

@. #4732 % = (Periodic Customers)
B b2y U EASARG R BAE AL TR E

LA PEH G {_%‘aﬁwﬁiiﬁw?ﬁgﬁgﬁﬁﬁ%ﬁﬁ&
HOLPERE O N ERFFLEHEHIIE TERY ) g R2
@. #3342 % 2 (Continuous Customers)
AT RFIGMEA AL AL HERE ARG FFEOT R &
PWrREEER DEAST BT AAFHEFOF L FRRIIFF AER
K o B ¢ AP M e i 4 E o
GBS M Y BRFEE G RER BT MG LR E e
RETEMBERE BRFHRF TS S e A SRR NS o R AP R R R
P RS e AR 0 TR e PN e o 0 TR S TR

KRB 3 G SEL LA L ERR AP e s K- Rt P RAF LR
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@%%iiéi%ﬁ%ﬁmﬁmﬁ LR Bl T o G R
Bod S AER L AATA SR E o R R PRI SRR
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A

Lok A T g Ed PEES SR -
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ﬁﬁﬁgbﬁwiﬁﬁiﬁiﬁfﬁ—ti‘7%ﬁﬁﬁkiﬁ%§%a\ﬁ%\

o 35 2R FE R H TR LA M A e T
CHBYE MG A 0-10 BRARE A7 P M GIAET § B FM G2 5

10) e B BALE o SR P T u%%{%ﬁd@ﬁ%%%%iwﬁéﬂ%ﬁiﬁﬂ
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Performance / Results

¢ <4+— Vendor———» <«— Supplie——» Partne—»

Superior 10 Desired State

World Class 9

Outstanding 8

Excellent 7 How to| —"
Good 6 */
Satisfactory 5 /
Fair 4 /

Below Average 3 /L\
Poor 2 v

Unsustainable 1

[ S | 1 2 3 4 5 6 7 8 9 10

Zero Combative Tribal Trading ¢ Basic Major Key Partnering¢ l
Transactional Pioneering

Community

B 12 B % ¢ 12 +=L(Relationship Management Matrix)
L kR Tony Lendrum - "The Strategic-Partnering” > edition 3 > McGraw-Hill »
New York > 1998 -

®iF Fe A
o i A2 A
O TP
o BRI A & Jﬁ
°% SRR (Pdrtner)
oLt R &7 (Supplier)
# ~ (Vendor)
/
0 1 2 3 4 5 6 7 8 9 10
Zero Combative ¢ ¢ Basic Major Key Partnering¢ l
Tribal Trading v Pioneering
Transactional Community
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B 13 B 2 fBaer M k2 B enf 4 A

74 kR Tony Lendrum - "The Strategic Partnering” > edition 3 - McGraw-Hill »

New York > 1998 -

t"’—#l‘é %)’ F]N}@ﬁié » 3N IFB"" |1A,\ ‘—; 2 lﬁ*&,ﬁ j\-é‘jlj‘!yb}ﬂ’} ’ ,}7__ ]B;#‘br% . ?/’[Ziﬁ
h ERP RSN ASERBF P M F A G EF LM G FL LB
FAPEP T2 AR 2 R R P A F AR AP LA SEIRI LM GEReL ]

F2 v Er LG A PG S L BB FARE S LRAPLE LS
m

% (10)
v 2T
(B B B 2 %R
( A& & JRIF)
(R &*)
(& vy (R E MG AR L AL YL S
(3 o ) |REOULAFHA |MEHLARLMG
(% & )
K (0)

A ’T’J/g’ %“'?%%E,ﬂi/\ P W &
B 14.1 $Ep 2 i fe

fu—
o
(%

F_k
»a<

74 kR Tony Lendrum - "The Strategic Partnering” > edition 3 - McGraw-Hill »
New York » 1998 -

5 — BB P ERL B e & g 3 ¥ % B (Willingness) ¥ i 4 (Capability) = J‘Ff

RF 2 RE T220 7 f& > 040 Ac 49 IR At ik i%?&%fﬁf’?%fﬂifﬁg B2 BE o ,3,))?";1‘«}\”}5 =2

M\}ibb’ &@]j\}m;}%—’%} LR G FET "Jﬁ]"}ﬁ-}lﬁ’fg7 2 it % ’}5 Fﬁgﬁ’%@‘—i%gﬁ



lﬁ»%t f% B2 ﬁ\ux o T At gp 4 ;}FI mf\kﬁ BE Ac 4 —st za_g-pi#q;}a FRZ—?’Z‘ é’g‘; = L d
?ﬁ*ﬁ;ﬁﬁﬂﬂméwﬁﬁiiﬁﬁéé#ﬁ%ﬁmﬁHﬁ?‘ﬁ°¥:%ﬁ%{ﬁg
R msheE kg R KRG A e R R KRN 2R AR R

=
&
- TR 2 tE AR R ERZ B LB G E N kL THE

T

R 2 BB G275 BSPFX R PEa THK -

% = 3 e iz (Organisational Trustworthiness)

% (10)
) UOfRE R ML
(P &R | Kicd
« R, P At BAL 7 BF R T 2T b
e < jt ff;wé ﬁ’ﬁ;247fﬁgffﬁﬁo
% (0)
%(0) is? (Capability) % (10)
R 2 e . RIAT p oA g D

£ Sne e AR

B 14.2 $EP g
7 # %im Tony Lendrum - "The Strategic Partnering” - edition 3 - McGraw-Hill -
New York » 1998 -

<

BT (GO T IEBUE ST EES AT S L R PSR A 7Y S

3|

~

ERBAMEN A SRR S F R - PUM AL TR A TR PR

FThegine 3 BAM2E 7 CH GB T A REF Y g Rl o 2 ) M R -

e Rz A AR 0 g & ORI E - BRI MERNE ERTIPLFLFRL
216/ PLERE2 4
B4 F] & EYH AT T IR
(Criteria) (Partner) | (Key Account) |(Major Account) | (Other Account)
& F 2 R A H.M.L. H.M.L. H.M.L. M.L.
R el NS H.M H.M M L
Wt HEr fF2 3 H* H M
AEFR R K2 E] H H L
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BE

Ly b BB R - H M L L
®RHE(>bh EMDE)

f3 ke fls 2 2R H M L L
PAARZ. & 2 R AR R H H.M. H.M. H.M.
GRS H H.M M L
E BRI S H H.M M L
A2y H H M L
BiEz i H* H M M
BrR 2. 3 H H M M
AR 2 B ie H H.M M L
I8 H M M L
K2 P1E H M M L
IR A2 fTRL H M M L

H* = Critically High H= High M= Medium L = Low

F 4 &k Rm Tony Lendrum - "The Strategic Partnering” > edition 3 - McGraw-Hill »
New York > 1998 -
eI PPLE AN SRS MR R R fE TR PSP LS
$ G e g TR B AT A ST S B e 5 R B G
LLARH - R ETT2 PR LRSI IGEVEEEH S F KR EEG LR F
PFRERE PREFp 2By Bl Tr AT REFATI - fj}u—fd\: .
OB F RO A ER S R A TEE G TGV L 0 A Ak
4

N
3 ’
e =

FATHA LY UM GRFAL BT ERFER TLPEZF ROR A7 LA A
TA LR R PP RS f’vﬁ/gwéu@? P ERMGE Y R EEH
Fe 2 dok B R F AL LR B0 RRT @A A LA B AP

hzidwEs (4oTHE 15H) e
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E PN EpN & iF

e e A
i A ¥ B
N } \ J
LA i~ 2 ) egp g
N e o e
o TR o B ik Fk A
o pF Y o g LR

o 2 « LBR
B 1545 &M 9 F R dp £ ot g
FHAR Bl B4E > 8% IV F SRS A Ak FHE FR

LA AEAL R E

Sk P A 3 S e BP0 B ad R P 2 4 4R(An
Objective Indicator)-v £ k #ir2 P& = 2 2 5 & 2 g hfirE 35 #(An affective
measure)-v UG HE 2 TR R | TR EFR R APT uEE P EES
LHHNY L BHEE R PO GBI E A IR T N c MASHET - MR

AP T
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o: b R AE2 R

(Joint Problems solving )
o:iLJR(Persuasion)

¢ i {v( Smoothing)

e & fz(Domination)

e i# 3\ (Arbitration)

® B g 3% = (Harsh words)

¥ 2 Pk AE TS

e iz (Commitment) * 5 (Quality)

123 (Coordination) oTA

* 7 if (Interdependence) (Information sharing)

e = iz (Trust) * %42 (Participation)
fRA-frR 2 P77

SRR TR
o HEZ2ZHLAHREHE)

TP e 2 (PRI

B16 *#2 3 L HaET %

7R kR Jakki Mohr - Robert Spekman:=7>" Characteristics of Partnership

Success @ Partnership Attributes » ‘Communication Behavior - And

Conflict Resolution Techniques - “_Strategic Management Journal -

Vol » 15 » pp.135-152 » 1994 -

(D) & B T2 4 ficdheort ™ 2E Bk

®.

AR D Porter (1974).F] @ RFEAP L ES L2 TH G A driay 4
PEHARN - BBRADORFELHABRSESIEDNBUEE RO R {
PRFEGES G Y ARAEH P OREEY R R PP o
Angel ~ Perry(1981)# 7] : & R ek #E#-F sy R 2 5 LA R o
#3 : Narus ~ Anderson (1987)# 3| = # e ¥ ' i i% & *ﬁfd X =gl
Tk AT PP R @ PRI T I AR T e 2 38 o Pfeffer
Salancik(1978)i#:k - # kB ¢ v B TF R 2R, 4w d
SHAEE oG B R EA P TR sust In Time)#-¢ 4 pz o 2

ABH LR e P E 2 PIT JIEREEES o
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@. I8 I Kk ELFL TP LM A, 2 3 3 F1( mutual benefits)
£k p gt eh3 #(Levine and White 1962) » ¥ ixfe - = %3 Flp 1 4§
Z A PIR-EHETTEIF- L ¥ & # 4 % ( Cummings - 1984) »
PErgEr o mEngy T3, 2flfke g Ear- 22 BhEd -
D pE: FFEHGEL LfEeT

Bromily & Cumming GEA -G P EE A R
YA U KNP Y R ANERTE B
LphE ALY AR A g AT E

e o
4% 4 Andalees 2 g - B R T & (Brief) - fun
HAEREDFHEI P> EH 073 €

T

EEIEI I AR (PR TE [RC
‘% {7 5 & % Carnevale + Wechsler BE? AR HE - RS EESE LS
Bj o FHHEF ETHE R
RE LR e hiT L AT g2 iR

e

\.

74-

!

W awy

AR A PR o Bt HEIRT 0 B2 RER
AR T g T o BRHARAE R R B A
75 o

Pruitt(1981) —E',j_é_ i——s"E’ %; s £V 4R 12 eh

Zand( 1972) L BERHTANIHELT T B
IRGRD RS 3 B N AR

Anderson and Narus(1990) BB ER - PP R gAY
I B @ 2% 4 er%-ﬂL AR A
g@%@ﬁ%afﬁﬁo

Anderson and Narus(1990) Byt AR ER - 2P g
MBS L2 4 er%ﬁ-yzL B 18 5
ERBEHE G2 7 o

(2). FELF L BT LB BETRERT B PF LA P S nge
@. it e e F gy
EFe g pERrRERIES T ma TR R

"Ry E T Faahw (i (Daft and Lengel 1986~ Huber and Daft 1987 ~

LB ix & & eh— i F] % (Jablin et al. 1987) > #73) eh
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Stohland Redding 1987 ) o i & tep & > 237 it & p A3 £ & o0
M2 £ 7 A4 MacNeil(1981) 2 # & 4 4 o amnie B 3 2 2
Benfid { A MGEP LR B Go £ & ?T‘ 3 A ki =
@. F 3 4 3 (Information sharing) : Huber and Daft(1987)# ¥/ Bf Benhf g @ P
B AR LI BRI AT AL FRLIAS O R
ZEFEOPERIVERFDp RAFRP T2 G ogd T P aFa (7
FhREs 2 B AL 59 F vk i 2 P R (Guetzkow,1965) ® # % % R & (Schuler >
1979) > I prs H 35 B RE 0% = 5 cnd & 35 P2 - (Devlin and Bleackley > 1988) -

@. %2 (Participation) : 253 4 2 TP P B2 R T LT P L ES - A= fp
BREeiie Rl HB L E PRI A 2T EEDNT g PR
(3)fri-ttrRk 2. 37

d PR 2 4T Rif R T IR T m N 30 0§ PR B3R 2 PR A
2 & P fIMrPa h- BFRZ P IT T ER RN NI AP LR A A

2R fEA - ARE T2afo, & FgEP o, RE - asdr o

~=\

SRAL IR A S BN Pt 3 5
@-—,—‘Pﬁﬁ*i—{rﬁ:% @ PP A e
@. & R @. £= #1

@). b2 R
@. ¥ 4

R i > BREMARG - ARARP I RE FEEALL L EFFHER
G R RVHENE T2 FEL BY L LR 2B R ARER R P AR
7 5 R R *g;”ﬁ PR 2 0r R Bk 6 RO G A B AT

BRRPRL G H P RRTREASREF G - A2 R AR TERG AT 0 TR

NS LR R T G RAek G § R AR isef A RERAE R R

BE T EIHE o GHUR fﬁ”&&?émrﬁw’qh”mﬂ#%
B HEehr 2 PRERSGIIE RS TR E TR Tl g o T

LE'
BT o S5 2 B A B A e R E 0 BB E8 - ARE PR L QT G oo
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Wl B AN P ERP LB P LM EE o TP AT BRI S

SER S E S+ Sl

1. "TEH2z P- T L84 BFEZEPIRE - TR o UE L

PEES BTN LT
>3 IR aE LB FREE LR &

T D2 R REERT ARD BTR GhA SR (B- i R e BAT

A S g B 2t o

o

3. }f@q‘%i‘ﬁ‘\ué B 1:;;___@1 o B Bl

B

4, RPFEI DT RS FIT MG R FE BRI AERLZT I T A 20k o

6. ‘Lfﬂ%&id P A A B RS § R R FE T B
S RS LR
(1) REehg 3R
(2) -ikz 53
(3) thptehdp 3 2R
(4) > Bz iz
(5) F 2z kil
(6) @& F e~ FEDFAL T
S ¥ RS2 o A G skend BATIRL - b BeR 4 S
B

() & HERELBFRA
R RLFTEORIR L6 LA AL

51



2-3-2~ P M e f 2 45 ( Accumulate & Maintain)

-

PR e A2 ST B2 REDJE d st o5 P LS
P g FIFEE 2 fiFp e ESaa? b T PER G Ry 3PS R L8y
£ IFT™ 3 2 3 Fl Wﬁ*“%igamanﬁ TR ars g RO rEZEET A
%°ﬂ“%k%ﬂ7?ﬁ*ﬁ%#,
A ¥ Ewigen- o35 Togpidx > 248 3dcmandy T-42, depidX 2B
WA LF Ao FlA G S PP AR B R R A R
ek AL B DR A wé%%’ﬁﬁﬁgﬁ4—w AR P AP s - pE

*’é

PR LR fedok £ LWL TR MG 0

20403 F AT 2 R RESERF) @B ED 0 L DA o FUt 2 F EIFR B 6
é.fsyﬁ«r’é”ﬁ%i Z UM B REREDIE P A L R EIRR IR LS - A2k
"R AE - TR MG PEM AL - BT R AR E}lff‘/};ﬂi‘b? H
oL 2 BRI LG G E o 0w TFRAL | TR EATED S T L 7 e 1

AR A s B4 (Sustainable Competitive Advantages) » 4% % s 4vig R ff

PRAEZ DA BAAFET o 0T 3 SAERS Y adEL 3

1.Tom Richardson ~ Augusto Vidaurreta ~ Tom Gorman > 2003 :
(D). i % cdzfiag 3. M thoz 2 ﬁ»’%&iﬁ%ﬁ%ﬁ%— o RS 5T g oo KR
R SfE s €7 c ARdEF FR AR AR SRR AEESL &
FARI 7RSS k2R B RS 0 R VR e R R s e

e BRI EE M B R ok R RAR
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e
A
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R HML 8- AN - BAHG

(2). % N> N BN RE S bde TP A EEY s e-mail -
R~ BE DM .. E % o w37 - FFGF &0 P HF > F L
SRS E RIS Nk A3l

(3). Bl 1 A A2 Fen TIvBier | Pl MEL L S F kA I EH
ZM ko e e T UM GOES > ] B ai - Bk

T p

?%‘gd—lﬁiéﬁé%f&gu,@qar: FY LA Y DR § (LT - L)
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Tl B LB Lga g rifd o fedodde & 7 M ASEM AT N -
¥k o Ft e ie E 8 Rkt QR S D L fR R AT

SRS TP P G A R E A R M 2 R AT E G A BmenpE
8 5 AT R E - B IER s TSR T 4o p B TR B Ia\‘}gxr‘]
) 4 e R F)A AT 4 i B AR -

SENRTY L LGAE N ITRAR AHII AN (I R R TR
d 2 EFT RO aF P L ES - 2R

BUEMGA S 52 LR BT h- 03 D EHMEPP L LS ERT o k%

PGP FE 1T NG EIRA A AR FERY BT RE L
g‘.

DPMYEFEEE R PERAL R A
ABIm L2 RE o £

HpEES A BB ITD
BB E AT F AT

z
Hgﬂ‘ o

m

AT g s A F ARG fjmc; S h B FE A
PETER LR ot B e s A TE BE?

il g
Blhe s F R EF B2 AT RRT N LA R RTE T H L b ~Bg L

<

@%%’z;ﬁﬁﬁﬂ~%§$%@~ﬁi$wnii’ﬁ—vﬂ?4%{rﬁ@

rz o TP s - A A o ek B P TRTE X PR R R A AR S o s

53



2. Tony Lendrum (1998) #Fh fhehidFfe 1™ = fd 5 i
(1). # . ( Breakdown ): Z -1 2 4k ( quick fix)
fs A5 % S Fa R u’,’ﬁﬁé-‘cl‘ﬁf]&&r T8 2 % % 44 (gearbox) £ #h-k ( bearing) % & 37 &
B oo Bt K § FREINT D 2 B iEHS (compresson)ska 0 7 F iR S B

A AERAFOE oA BRPFTE > H 0 EM Rl kR BRI EY) 2R

\

JrERFIETT o AERIEAL -
(2). 3F 7 3% 2. ‘4% (Preventative maintenance): 4 3£ 5.5F 7 B 55 5% it # 4

(gearbox)£? #ih-ik( bearing)z ]3¢ » R R ZBE AP T2 K E P H kAT

1““’

EERERE O MET ¢ RARFE KB FRES Ry A3 A A H- LV R
&2 3 % o 3k (Prevention) i B % e 4% (Relationship Maintenance) ® &_

¢ E

\—ﬂ

Bd i 2 ST kE s - Bl o PRFe LAY I
B2 B a2 At T ZRPEI LI PRAFTLAFEZ HITUTARIE D G
e (T o

(3). 3g 15 2. f¥¥ (Predictive Maintenance).

i B f8 (gearbox) &2 i (bearing)2 &3¢ FEplt 2 iz Rip A2 kf - F
PP G 2 13 IR AR TT A ke e i3 32 oA 59 F LS A
ERREERRE L AR - B AT R R goA A
R AR B AEFRERD IR AT EEIE KR § AFE? FRERA

% P ERTIE T RRRY

=i

=

SR TR A Rk @ Tagat

% 'Fbg 42 g‘;}gé %},,%es N E}“BR},%';{»LM ,J*E*El‘:,y\i—s ,\—q.,qw;lff? u/T‘

G G B Rt o el R TR ) vr 2 ART(innovation )£ £

( creativity) £ *if4c ¥ & ] B RP LS 2B R W5 da(push @ kop
ERE RS § 2 (PUll)ng Rk (hp T EE ~ B 5 dept «<’@@ﬁ%n
ARG DA S RIS FRR L R RS L T AR %T$ &

HERPFEF 2L ZRAL R R Er v S RATRS2ZF R T FFFG
Bk B Hthd o ea PRA P b o GlAeTE RS TE FRE N R E R G  RE
PO RHTHIRPF LI EDLE TR E G EI A TEAHFR..EF o
A A rBReE fR2 ) THIRFRAZFIET IR A Bgs g2
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FEPAR SRR 2 TRETHRIRT A FE LT
MR SHRG P R S RS REE S A WRF LS 2R i {
T2 LFRED FEG T e
ERFHCRFESL T TPE  woh A R ERLEEAL TAL o2

242> 2L € FEATH G B HARLRFRIBEF L - LR Fom g RS T F IR

b
=
3

S S R FA o 2 e ERS T F O 2R SR EL RO

[E=Rh W R S PR S fg%;i;fiiv‘b I ERIRCI SO I SR MRS ¥ Sl PR G

3
rdso FREPZAIE - 58 ¢ ivauffe? LFEE> AU 27N it
SIPE LpfRAERET g N AP R E TR R ARSER X
fiéﬁ&%%%iﬁ%:%%r%ﬁJ&ﬁ%%ﬁ%ﬂ%ﬁ%%ﬁoﬂéﬁWi@

TREM A AR SRR s e B E R N AN B 2
RS SRR 0 PR R, B R RS o 0 - RR2 e
L2 s RGP SRS AP T BB N ks

L5 e@i P 5 el RS R MG L RS L Rt
B0 5 ARV U E - BUREER LSRR BB W 4 B R B lﬁqﬁ,qj
ZEIPS- AL R Rkl f kS

2. TELEAREN L YA T iR A R ARHIRAN T I BB *1«“?%%'@

FAERP A IR ISR LB FINL TP LR ot B el X AT EE°
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2-3-3~ P LM henff 538 * (Leverage)

A 2T PRI R M k(Partner Relationship) £ A& 7 ik > 1t deie
i

<

£ (Leverage)v i{ #_B L% £ & 2. { & - Mr.Gary Hamel ~ Mr.C.K.Prahalad(HBR
Mar-Apr.1993)#% ¥| 7 b fi4eie & v 1 * JLBRAEFT R > 0% o

1. % ¢ FR(Concentrating Resources) : % & ( Convergence ) ~ % £ ( Focus)
ﬁ?i%{%ﬁ%%—iiiifmﬁirﬁ%ﬁiB%Jiﬁﬁﬁﬁﬁﬁi%i
MRS R FErOT A RE R PR GHI VA T UL FTIRT PR

SN

P2 PR

2. %4 ¥ m(Accumulating Resources ): b %3 B~(Extracting ) ~ #t $% i 2~(Borrowing) :

(D). p #%& P~ (Extracting) : & 7> ﬂﬂ*&r}la E_B 5 5% ( Experience)z & -k # - 35

A4 ¢ 2 GHRKRp 2T o F RIS G oo IR LA
FEAR 2T e M EM 2 sk REET TIRB A 2 s 2 L B

A oodrividt - B2 IR KFocy iy A% 3ﬁﬁ¢%;% IfHER
Fih-@an gz pRiibriz > ERFEE0- %2273

HEHRFL

IR &g Bl B8 R [ f 22 2 P apd gt e

B 8L

b
=

ShomFor BV LSS LTS
(2). b %% B~(Borrowing) : f§ = 2 - L Bhe T4 @A kA K DR
WA E2 B o bk LF 5 1 & F(Joint Ventures) - 5 g (Alliances) ~ p

(Acquistion ) o FI#* gt — 3 2 & F4FEF 0 1 BT N B 2 A FTR
7

ERPERASER R B2 ?'{_?Wﬁ‘*’ﬂﬁmﬁmfxiﬁ
d IRz 4 KH L RNE PN IRITTE B2 fpo
3. TRz 34 (Complementing Resources) : § &z & & (Blending) ~ 3 k2 T {7
( Balancing )
(D). ¥Rz R & (Blending): fnja PRGN FTREE - A H B R

HBx v oA iEfER & (Blend)z iy 4 B 0T S 4
@ HFEE £ 2 i 4+ ( Technological intergration)

@ #afz &4 (Functional intergration)
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® 374 &2 B4 (New —product imagination)
Sony #r5 2 % & g (walkman) Rl 5 S 2 e b+ 0 3 L AlE IE S
22 HFE R s gl et B 5N
(2). ¥ /2 T 7 Balancing) : i}&rﬂ? 4 = BYr2 3 0 b4
O &5 2 2 SBH
@ =

@ Bt 2 Rz kT RFEAETEIRIF2 A4, T2 P Er2 8l

. e
r‘?r'inb 3

\?m

Beo A RAR 0 B e 2 SRR B
ek g P 3 - Byt y s Dyrkaies PliER - RO P8 HILG PR AH A P AT
ZFRITG o2 B 0 ME R R G OOTE R AL TR A TR TR F R
PUBFE] RS RL T T4 R4 J5d VB PEMBFRARTEZ§
YrE& e R fEER HEF o
4. ¥Rz & 74 (Conserving Resourgces) + #4§:i¢ * (Recycling) ~ #4& ~ &z
(Co-option) ~ % ( Shielding) -

\

(D). TRz €45 # * (Recyeling) : pldesE > - & r2 5% 2 180 %7 $&F %
SRR H b BN ATAREE —F’ffa THRMEBE{ e T3 wiR2
Hikpho  Sony & b0 2 g HIEAVE- 3TA &0 FHREVMBAESG FRF B
- LG RREMSony 0 FlE e A AR S A SR AR o 5
HEREEMICLE-ZF2 0 SFRFF ALK )\?ﬁi:ﬁ?;}ﬁ o
(2). T k2o 24 ~ = Jz(Co-option) : f§ 3 13‘%&»{3‘24%;:%% AL kit E R
EREN - RO
(3). F k2 i%E(Shielding) : &?;47&{ Mive dogh s FWRLEE ) A T R A 258
8% 4 - # . 5|4 Toyota chLexus 3 1 #2 Mercedes Benz - #8 ™ » i
¥-Toyota # EH MK 7 F A ZHEAZ RSV 3 > F L4 L e & 3B
BH HIVER o
5. 7 /2 4 Jn (Recovering Resources ) : 4ci# = 7 2 if = (Expedit sucess)
tuig & 7 2 iF o (Expedit sucess) : FhL N2 EFE g 2 TR LT ROY - f
oo ek R RS pEA R BE R ET e SHEd st
BREME R EraF 2 MLy 28 PP EEno
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PERGRRIB TR, 7RETEE T e G F RED AP F
BIEF s AT R RS TP ER R R LT R R AP gz TR P
T 2R PR RAER P X R E2OT L AP - PR AR
BT THRR AL EYRG HFLFRA 2 P THRHERF L
FTEOFTIRER o bldeo R p Y F AR TEF ) G flanEaE 2 3 RE
B~ SoxpER 2 IR ‘Wﬁﬂhxﬁﬂ'§§’%{j%ﬁ@%”@%ﬁ@?ﬁ&ﬁ%
A ER RGN RN SR AP SRR EY & ﬁf@vm—g A 1
BFEEL R FFOTRLE O PEREI RS RFBI AT EQT TR
Fet = @i ThAZ2E AR E@PEFFLp ol e yf {2V 2@ &

EiFz P 2P 2 FEMFEMEF O m s T2 o

2-3-4 ~ ¥ &M kel s T8 (Measurement)

FEAFIFE2JIE0 & TRFPEIIRBIF> HEFL P ik- L5 F LR Z
DEEJREIH A pREZ TR o B2 2RI I e RALIE
BYES I 2 Y B ARLK LB A A e - T M %+ % (Relationship

Outcomes)z F] % 4 (B 17) :

¥ 1B 2 OB R B %

. P
e T
bR EE
G & GE -
= x4 2 F)F o
F B

TS

B 17 B % = % ( Relationship Outcomes)z_ #] % 4
7 # &R Jennifer M.Brinkerhoff » “ Assessing and Improving Partnership
Relationship and Outcomes : A Proposed Framework - “ Evaluation

And Program Planning > Vol.25 > pp.215-231 > 2002 -
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L . -1

hie FEYAPTXFPEIMGIA BT HLR FE e FF A
1. & &gt

(1). % &= (Trust)

(2). %« ( Confidence)

(3). K2 tEes i
3

(4). F # 2 p #%( Clear goals)
(5). e R 2 — R (blde HEW2 P~ @ b~ B v G455 emnms
%)

(6). 4riv & $ iR
2. ML FE

(D. 42 B rr T %

(2). fk- gz o T

(3). AP M Fimch2 8 R A T =

(4). B (blde > AT NI R T P ey )

(5). it 4ps £

(6). &)X B L ehif ey B g p'%vﬁ:‘: IR T

(. flgeaTr3g
FIpt B B B TR B % ke B 2 7 E (Measuring) 0 @ — 4L % R 7

At ECR S RIS B B G L 2R ORFRA VLR

BB RLE ISET PUMG L8 TR LR PP R FRL E R R
ble(% 17) ¢

4017 SociFRo s 2

+r#1 8 ( Control Charts ) 1p @] (Pareto Charts)
& e 47 Bl(Cause and Effect A2 B ( Flow Charts)
Diagrams)

4 # Bl(Gantt Charts) 2+ 4 =42 (PERT)
>4 3+ 4 -+ ( Balanced Scorecard)

4 kR Tony Lendrum - "The Strategic Partnering” > edition 3 > McGraw-Hill »
New York > 1998 -
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e T AR AR BAEAP S FE LR G
1. * PfafFdL > 7

2. kg 2

3. R e kies 2 PARSOTA - THREF IO
4. e e (k) ? FER R PR ?
5. teir AR 2 ? bR AL S ?

¥ B et 2 8 (Quantitative) sh= 5 K fFR o Tt AT F BT Sl chfiF R S 2 iR
PN G 4 R R L | i R s
FEEE R R P AR S B LR PSR RARBLA - P

AR EMARBARE e B 2o REFPEMGE w2 =8 (235 198D %4 5 1

~=t
bl
i
Ia;
i
o+
™ ok
o
ol
(w

¥

Tw A aFA] o ded 184 10 (RRGERA R e prer TE L 2k k)

i)

18 P M AL niEl

LTRSS LA PESAFMER (5 FI RS BLA PESAMERBAA
AR

HEA S D HHRRE PEFRLEY RS P HEG FE PRz BER
FRERE MR |26 A URE B S YU E 2%

AEEFRS R |BE BRRA R BERL G R

d A4 RE R (BESARLATH

1
FHAR 220 T AL REMP NS R RBE Focl G2 ] o F2 i
£ mihe 0 VE 86 &

Z19PE MR S pih(e prlivy 2 23md2)
v §o|*F B i;ﬁﬁ~ﬁ%
Kast 1979 B GTE e FAN FEPELARF2ZBILA
El-ansary&Stern 1992 HPL2 oA 48 2 5 k4Fd
o FERYHBRLELS G g U B A B AR e &
o BAREPLELS G 15 N B A E 2 A AR
" o




Ruekert al. 1985 ihs B RNERERY >3 TR E FR R
EEam i L B EARP L L P A
B TY chp A aga 4 o

Mohr & Spekman 1996 SR AP IR R RNT I P LM RL &k e
WEHFRTEPIRLBLREZ 5 RFE -

Tony Lendrum 2000 | s Tt e BB fRAE 2R

TR kIR AR

LG v R A
PR

[N SR R P

{52484 it iga

fer L PR TR 04

T2 Fliipt i RpHROp R
iR A

mi g

ik ATA S PR G

R HIET S

BEBALARRLAE
RERRTAE S RFEF R
W UFR i A

& %1zﬁ_§r%;lafﬁgl“ tbiﬁliiiﬁﬂ’&tb
A B R AEEE RS )

F Tk Rz PR it

M HE PG APRIIE T - R
I REENEZ R
GRS

B N RARTR R PR B f (Tl

o I ik

FipE P RAELF PEE Y LR 3 KAy
g

nit % ROI
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2-3-5~ 5

© o0 1 O U1 s~ W DN

—_—
_— O

12.
13.
14.
15. 4
16.
17.
18. &

¥ LR T enk & (Termination):

4

AR AANTFE o

bt iTenEiRY

AE T LRFTAL T AR
pUELERE? L -

$0
P RES Ko
H@ i TpEe
A 2 £ PR A 2 gl

4137

iF ) Fipt

Fhik &

SN S S A

B2 pfimend d B2

)’ 3

4 en% 4 (Terminate) &

& iverugf2? 0 % g 3 ) a(Tangible) F ik & & ) (Intangible)

FEe

124 (Repair)

- R T A

2

poRpe f

VRGN S BRI F RS TR
Y

5 £ fep o

P ETED R o

iz - % 2P PR R AR R I E S IR 2 e S R
B¥ -2 agEX o

o o

Eiel»e? & B HyRLRZHY - Ko

B 2R R RO

£ I
BHHILG 2 A SN RIS BT

‘*t"{7—$ \42 F;f-_'

flF A B & 2

e

FHREPFFE SRR

\%'ﬁgmli....g _}Ezili Fﬁlgwé/\'t_ﬁ% ’%ﬂ;l}'-‘._

oo PRGR o

EET M e
B2 Aftpe & ¢ & @& @MW
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¥ LR Reniz4f (Repair): % 22 i24f 2 % ( Tom Richardson ~ Augusto Vidaurreta -

Tom Gorman » 2003) -

1. P FEensd 274> > B 6 Pl T iR qrin m,fj%‘« AL & o i,'rﬂﬁ & B Js AR enid
GEw

2. FEw S T RIS E o PR L AT A o

SEAERA-bE> EFZ LR PR JIE & PEF LIERD 2 mR -

4 %4> - Bl RBRM A2 HR o blde B2 E2-5X% o

D FEFARBRNSLBL LT L2y ? NWLERRR B RGP
WRE A OB AT E - LR T G D TR AR T
HooF 20 RIETRE PR A R B2 o et - K B hend G H T 7 Ee

e Td > RYBRET 22 AR P ORAHY (AT B 18 )

7

R

FRAM AEE

M
-
%
=\
N )
=it

“~

Q2R L AL s h AR E B E A FIARNE Aok £ IFH
BRSO R TRRL G B il g M e & FIS RREE D e KT e A o FIP
MF)Z AR II B R FALTFTNREe 2 A MGZLERL . 25

RES PR MR P LM G ed T BRATE > £ R URT - v &

N

o B2RAFGCHEY - P EOARY > HI AL TEAY o RIS X R AP
ImENLBREEHL > BRETTL FBRE 5 { VI H Fsgl“iﬁT? Sl =

ZFrde- BUARRSE T R F LR A o oA e B Tjﬁf«ky“
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B 2 A T AR R 2 A A 5 ARM BT S
£ 3 TR B AL

%

=y PUMGER

2 ( PRM Framework)

FL2-1~2-2~ 2-3 endF st ¥ A ¥ M EFE RN E D B T ¢ 32 (Partner Relationship
Management- PRM) 0% H Bl4c™ Bl 19 #77 o #5273 23 BB & F » 2 Figd
R BT Rk ~ (8 0 B - b AP WA B (Activities) 2 i 21 iE (T 1 o M
eutz PP A GOl graF P UM G REY P LR R e
PURGOEASBH AR PP I IR AL ERFEE P (ERF)PA
ey 0 gl g LF ARy D EF?RFEAFTARLE ST Behlp ko ik

La
5] B e % 0
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| |

#p 3 =41 # (Mutual Benbefit)
m 5 & ( Reciprocity)

B E(Win-Win)

§ g

Performance Measurement

B 19 3 & B % STl 5 W)
FHR LR AEE

65




4-1~ AB = @ B ( current status)

A-1-1~ 0B e - w2 2207 KE AN Rpier 2 ABHE > 2 A
BEE T p B 2T R R A AR IR ﬁ%%ﬂfq‘m‘rl—%s‘?
AT Heh s thA D He R EFEN 60-T0% 0 A HFT LS v eribanyg FoL
A -

4-1-2~ F BP0 2010 % = 5 2IREGPR R F R L0 20 0 p oo

1. 2003 8" 25p » 2 THMATE | 7207 2003 # B 2raflad ¥
W75 4 AB2 P e 2 9a25-30 L2 fF > @ 2001 ~2002 &£ 2 LheT

)

m 200l FR 48 2P 0iE-RNFE A+ o

2003 2002 2001
) 25-30 & £ 2 30-35 % 2 25-30 %

B ol EL-FTARECRINTETY R R P 2R ELAFE AB 2P R
Rh 20032 LA 20 4T LG LA PR

2.0 WP P A FRZFEERB0.60% -

2003 W R [ S ERE(RER)
- 7 221. 20

p oA 5 199. 70

iR 8 147. 99

= % & 568.89 —_ 80.60%
2003 2rh 4 & 706.00 —

vy

AB = @ 976 FRehigl AW Fe2 $f £ o
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BRA L K F e E 2002~ 2003 £ w2 rhiMz H 8 3Eer 2002 &£ 5 30 &2 Ak
fr";g :
(1). >k sz2 47 838 1 2002 # 2 % 2 684. 77 &
2003 & 5 % £ 706.00 &
2003 #2002 # £ 95 3.10 %5 * R A& RFI WY R~ kA1 F
FRELE ~FREA S T E Ak i pen d A nd o

(2).2002 #% 30 22 @ * (AB 27§ ¢ £ hi BgLys)

%\’ 20 2002 4y %%”‘;’g‘,: 30 fﬂ#k f’?f%(lj 2001 _{}ﬁ’%%‘ﬁ;‘l.) ¥ > fﬁi s

2002 & 2001 | =@/@3% [ 2000 [ w2ed [ 2000& | k2P

2e et s &L BWOO | Haw | )
H 59

1 2 #H4k/2 W | 134.25| 95.00 | 132.00 93. 00

2 1 ${I7a/p & [129.50 | 74.00 | 137.50 74. 00

3 3 A#FE/3W [124.70] 86.70 | 127.25 85. 00

4 4 < 12/ 1 H 49,00 49.00 | 49.55 53. 00

5 5 L% BoY/BA | 259820 72.70 27.83 71. 00

6 6 a4 /& %11 | 25,80y -39.00 26. 00 38. 00

T 7 WA HS A R | 22,722 A1 00 25. 14 70. 00

8 8 B ip e te/% W, | A7.053 | [54.00 | 18.026 52. 00

9 9 e Pk 61.50 | 13.226 59. 00
12, 476

10 10 & i e/ §E W 60.30 | 12.35 54. 00
12. 465

11 11 i B/ R 88.90 | 12.083 92. 00
11. 189

12 16 Lk Z&#M/]5.253 | 98.10 4.03 100. 00

¢ 5
13 14 Lk S Lg% | 5193 | 100.00 | 4.704 100. 00
7

14 13 BATHO/ S | 4.874 | 96.70 | 4.963 100. 00

15 12 e & 1.333 | 95.60 | 5.056 98. 00

16 17 JK1#/ek |3.694 | 93.80 | 3.62 93. 00

17 18 ik B | 3.623 | 100.00 | 3.183 100. 00

e R
18 19 B P w/me [ 3,027 | 17.60 | 3.00 20. 00
19 15 bR | 3,023 | 100.00 | 4.065 99. 00
¢ 5
20 21 FAL/H | 2.85 | 15.30 | 2.69 73. 00
21 34 /¢ W | 2,792 100.00 | 1.94 100. 00
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22 22 /B R 2. 65 51.00 [ 2.60 47.00
23 32 THg# | 250 | 100.00 | 1.71 100. 00
R At
24 26 o d K% | 2.493 | 100.00 | 1.939 100. 00
? R
25 20 L We/ R | 2,408 100.00 495 | 100.00
26 23 Birsa % {17 | 2.155| 100.00 403 [ 100.00
/ 434
21 28 T E(REa) | 1.966] 95.70 .825 | 100.00
it B
28 - FLEF 85 | 1.965] 100.00 .584 [ 100.00
)
29 25 S 1.90 [ 95.00 .00 95. 00
0O R AT
30 21 +FH/28W | 1.80 9. 70 .90 11. 00
FA KR ATEAEAG LY

EE s e w200 v AL

DR nEE P& TRAE

&g Ej ’#g_&,ﬂ—%%v NN ,,1&;,1—%]—{; \?I%F ~ AR RS ‘%;ﬁﬁw;
e A Bz ORM A1 & iF s fu @ pp2 +

X ER KA AR -

EM 35 i o5 2 R

b=

e g

o
A

B s g 2% d AB 2P
3. fj,%jg‘_;g;—r% B/W RG24 e
(1) 352 % {550 & #op
GOEIRRLY - &7 - AR T

QPR & P B o
(2) 24k S5dF 5 R + B 575

ORI Y-39-S N GERTIN

QPR & P B o
(4 8 Ko

%ﬁ\gw\ﬁm

%ﬁ\gw\ﬁm

£ F 47 #(Replacement) ~ it e @ i (OEM)H #- o
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4-1-4~AB = @ B o 970 Tz BAL Dol PO W KR - TARE R R

¥*%%ié¥°%ﬁﬁwiii%%??“’%w‘ﬁﬁ‘ﬁw\ﬂi\

B R L RELEIAREST BF 2 E KA YN BT & 7 & OEM
b1 e X i e b B 1 A AR ANE A L A A

Aodt ABOPm 3 89 G [Renfi 3872 a2 F A (B &3 2P BFF4)
Plem (8 F -3 R p o RPN RE P | SRR 2 R E RN

IE 2P E) A e (B A ERAFOE R RS (P F siRyi
b SR Rt P MERISRIbR R A A R A E2 A A A
Ao XA EE
FR~pPAZEH LI ESHFEIN B J‘T‘i»hiﬁip s FHIR > A 2003 & d
EARE S B o~ B pE R T« b 12 € & INTERBRAND 2 & 5 & #
vz 10 2 SRS SR LT (£ 2])

ﬂ,

&Mt BB 75 0 - )5 a‘vdz ALC & MPE w

% 21 2003 & 10 ~ & # K% 594 % (Top 10 Global Brands)

2% &4 (Brand) | Sl BE(RE£) o P LA A ¥kl

1 TrendMicro 7563 AR gL B L

2 ASUS 7.19 E=FA T Y T T 4

3 Acer k™ £ T A

4 Master Kong 3.41 B EF & gk a Sk

5 MAXXIS 2. 56 I A HEIR e

6 Giant 2.11 E &R pive

T BenQ 1.99 AR TR/ RS
8 ZyXEL 1.96 D B3 KK

9 Synnex 1.87 i 5. ) V5 TA &
10 Via 1.80 RETF T Mode

TAL KRR PR EE s % 678 o ppd8-53010% 1 p >15p - 2003

ABXP B 378 NP8 2 2 ENApT A R 2 S e S RIR

BAHAYIEREY - A PG R LAE s R T2 LR

PR ? R AE 2002002 E R R Esraw 30 AEFR D )T ATHIRZ P2

L5160 22003825512 8- w8 AB2F k- & R(2002) 74
0
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2.AMH B Ry Iy FE G A Ea AR P RY EIHY
60-709% > F1¢t AB = @ ¥ &7 F B RS7 HF9rfe & dhik v 7 (Importers) & &5

47 (Wholesalers) & ¥ & f*iF » @ 3F 5 e v 5 ~ GHF < S22 AB 27

KEDRIr B - FRAFIMA Ry B ¥F- TRAEZI RN -
(

Bt & d R R e TR K E

0%
z*-‘*
“'_"1
=
ra
~=
-1‘"
.H
ET°N

PAgnE AR 27 P BTG TR PR 2 FG

(1) SHixG - B4R KFLPFARF DRy » 3 P24k -
Pad 2 R - FR2ERIARREFE c WR I RAL 2T
—ERIZAIRRFSLARE T

(2) $ % R kgL pF, B PdE B A R Fehky o ¥ T ¥
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